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STORY TELLING FOR THE 
MODERN LAWYER



STORY TELLING

 Once you develop the facts you still have to tell the 
story

 Legal story telling differs from other types in many ways

4



STORY TELLING

 You never get a second                          
chance to make a first impression

 When you get the chance to address a 
decision maker make your first comments 
count

 Telling a story is how humans have 
communicated forever

5



STORY TELLING

 Consider your theme

 Your client needs to be 
the guy in the white hat 
(unless he is not)
 Injustice

 If you consider 
personalizing the story
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STORY TELLING

 Personalize your client

 Careful of how you depersonalize the 
Plaintiff

 Exaggeration and hyperbole

 Whatever you do don’t tell an untruth 
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STORY TELLING

 Use analogies where possible

 Paint a picture for the audience

 Address each development in your case like the scenes 
of a plot
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STORY TELLING

 It need not always be a 
chronology

 Determine how the story 
flows best for your client 
before deciding to start in 
beginning, middle or end

 Constantly return to that 
theme
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STORY TELLING

 The beginning of your 
story should be the most 
memorable thing to the 
listener

 If your story rests on the 
facts, point to the 
evidence of those 
indisputable facts

 Bring up negative points 
just in case
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STORY TELLING

 Getting through the middle of the story

 Avoiding inattention

 Keeping it relevant to the audience
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STORY TELLING

 If witnesses are part of your                          
story, “listen” to what all witnesses say

 Exploit opinions where possible

 Quit while you’re ahead
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STORY TELLING

 Practice

 Be sure to bring the 
theme back in the 
conclusion

 Modify your conclusion 
based on issues that may 
have arrived during the 
telling of the story
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TELL THE TALE IN WRITING



WHY DO WE TELL STORIES?

 His story

 Her story

 My story

 Your story



MY STORY – WHAT I LEARNED IN SCHOOL

 Diagrammed sentences, wrote research papers, and 
debated

 Went to law school; read and digested turgid prose; 
studied arcane logic and analysis

 Delighted in intellectual game playing



METADISCOURSE

 COMES NOW the Third-Party Defendant American 
Builders Corporation, Inc. (“ABC”), by and through its 
counsel of record, the law firm of Imjusta, Singer, 
Inarock & Rolband, and hereby submits its brief in 
support of its motion to dismiss, which has been on this 
date filed contemporaneously herewith



WHAT I HAVE LEARNED SINCE LAW SCHOOL

 Statutes can be written clearly and simply. So can 
anything else. (Ralph Thomas)

Montana Code § 1-3-228. “Superfluity does not vitiate.”
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 Clarity begins with agency, which requires a defined 
point-of-view. (Joseph Williams)
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 Lawsuits are contests between competing stories; 
embrace the conflict. (Michael Tigard)



POP UP QUESTION

 In an appellate brief, the story is:
A. What the trial court heard and decided

B. Presented in the statement of facts

C. How the pending case compares with 
cases the parties cite

D. What will happen after the appeal is 
decided

E. Any or all of the above
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WHAT I HAVE LEARNED SINCE LAW SCHOOL

 Statutes can be written clearly and simply; that means anything 
can be written that way. (Ralph Thomas)

 Clarity begins with agency, which requires a defined point-of-
view. (Joseph Williams)

 Persuasion is less about logic than empathy and passion. (Randy 
Bellingham & Ward Swanser)

 Lawsuits are contests between competing stories; embrace the 
conflict. (Michael Tigard)

 Any lesson can be wrapped in a story. (James McElhaney)

 In court, the resolution of the story is the decision. (Ted Prosise) 



POP UP QUESTION

 Every story should have:
A. A great opening line

B. Colorful descriptions of people and places

C. Theme, character, conflict, crisis, and  
resolution

D. Correct grammar and punctuation

E. Lots of pictures and white space 
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 Social media
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THANK YOU! IF YOU HAVE ANY QUESTIONS, 
PLEASE CONTACT ONE OF THE PRESENTERS

Schaun D. Henry
McNees Wallace & Nurick LLC

Harrisburg, Pennsylvania
E: shenry@mcneeslaw.com

T:  717.237.5346

Thomas Singer
Axilon Law Group PLLC

Billings, Montana
E: tsinger@axilonlaw.com

T: 406.294.9466

mailto:shenry@mcneeslaw.com
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CLE & POST-WEBINAR SURVEY

 CLE:
 ALFA INTERNATIONAL IS AN APPROVED PROVIDER OF CLE IN CALIFORNIA AND ILLINOIS. If 

you need credit in another state, you should consult with that state’s CLE board for 
details on how to apply for approval. ALFAI provides a CLE package that answers 
questions you will likely be asked when applying and also gives direction as to what we 
believe is needed to apply in each state.

 NEW SERVICE: Some state CLE boards require verification of participation in webinars. To 
satisfy that requirement, ALFAI will now prompt participants to answer questions and/or 
provide a verification code, as we did in this webinar.  If this is required in your state:  

 Please note these items on the Certificate of Completion you will receive after the webinar.  

 Keep a copy of the certificate for auditing purposes.  

 If you encounter any difficulties in obtaining CLE credit in your state, please contact:

 Taylor Doherty
tdoherty@alfainternational.com

 POST-WEBINAR SURVEY
 You will be prompted to complete a Post-Webinar Survey after exiting this webinar. 

Your feedback will help ALFA International continue to provide quality programming to 
our members and clients. 
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